Weekly Accountability / Activity Record

Week of:  







Name:  
  



(Sat-Friday)

Prospecting`

Calls:  1 2 3 4 5 6 7 8 9 10 11 12 13 14  15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 46 47 48 49 50 51 52 53 54 55 56 57 58 59 60 61 62 63 64 65 66 67 68 69 70 71 72 73 74  75  76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 91 92 93 94 95 96 97 98 99 100

Connects: 1 2 3 4 5 6 7 8 9 10 11 12 13 14  15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31 32 33 34 35 

New Leads: 1 2 3 4 5 6 7 8 9 10 11 12 13 14  15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31   
Listing Appts. Set: 1 2 3 4 5 6 7 8 9 10 11 12 13 14  15 16 17 18 19 20 21 22 23 24 25 26 27 28 29  

Thank You Notes:  1 2 3 4 5 6 7 8 9 10 11 12 13 14  15 16 17 18 19 20 21 22 23 24 25 26 27 28 29
Summary Results:

	
	Week
	Avg. Per Day

	Calls
	
	

	Connects
	
	

	Face to Face
	
	


Personal Accountability (Y/N)
	
	Day 1
	Day 2
	Day 3
	Day 4
	Day 5
	Day 6
	Day 7

	Did I exercise today?            

     
	
	
	
	
	
	
	

	Did I tell a loved one how important they are?              
	
	
	
	
	
	
	

	Did I spend 30 Minutes reading?


     


	
	
	
	
	
	
	

	Did I review my Financial Plan/Business Plan today?   
	
	
	
	
	
	
	

	Have I spoken to my circle of friends today? 
     
	
	
	
	
	
	
	


Personal Mastery (Y/N)
	
	Day 1
	Day 2
	Day 3
	Day 4
	Day 5
	Day 6
	Day 7

	Did I lead by example today?
                
	
	
	
	
	
	
	

	Did I review Affirmations today?     
	
	
	
	
	
	
	

	Did I smile at everyone today?
         
	
	
	
	
	
	
	


	Priorty/ Task List
	Day 1
	Day 2
	Day 3
	Day 4
	Day 5
	Day 6
	Day 7
	Total

	Role Play
	
	
	
	
	
	
	
	

	Prospecting
	
	
	
	
	
	
	
	


June 1/04


